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Value Proposition: Julota is making communities safer and healthier by facilitating collaboration between 
emergency responders, clinicians, and caseworkers to multiply the impact of existing limited resources.  Julota’s 
proprietary platform-agnostic technology also securely manages HIPAA, 42 CFR Part 2, CJIS compliance in real 
time, which is currently a barrier to communication within the public safety and care community. 
Company Background: As a 30-year ER physician Dr. Rick Pionkowski saw 
firsthand the need to address the 10% of the population that uses 60% of 
the healthcare resources. After going back for a master’s in computer 
science, he patented the Touchphrase interface which became the 
foundation of the Julota platform. 
In 2015, he was introduced to Michael Schaedel, who on his first week at 
MapQuest, lost his sister to substance abuse.  This event changed the 
direction of his career, and he instead developed the Julota platform to 
connect the care community around other at-risk individuals.  
Leadership Team: Our founders, leadership team, and advisors have two 
exits; over 60 years of health system experience; 30 years of acquisition, new 
product launches, brand expansion and market growth experience; 40 years 
of entrepreneurial experience; and 20 years of adult and juvenile justice 
experience.  
Products/Services: Julota is a patented, award-winning platform that 
manages compliance and consent for sharing of Personal Health Information 
across the 5 sectors of Health Systems, EMS, Law Enforcement, Behavioral 
Health, and Social Services.  We also connect various nonprofit and for-profit 
organizations into the care community as well.   
Technologies/Special Know-How: We have a patent on the original 
Touchphrase interface that formed the foundation of the Julota platform, 
and we were just granted a continuation to the patent so we can continue to 
update it as the software evolves. 
Market: Our Total Addressable Market is over $7B made up of state, county 
and municipal governments.  This does not include a future for-profit 
marketplace expansion.  Our approach to the market is to first, establish 
champion clients in each state; second, grow networks from champion 
clients; third, sell high margin recurring revenue SaaS subscriptions; and 
fourth annually upsell a variety of programs, modules and connections. 
Distribution Channels: Currently our distribution channel is through both a 
direct salesforce and an expanding list of channel partners. 
Competition: We have two basic types of competitors, horizontal and 
vertical.  The vertical competitors operate in one or at most two sectors 
(such as Healthify, StrataHealth, and HealthCall) while we operate across all 
5 sectors.  The horizontal competitors (such as Aunt Bertha, 211, and 
UniteUs) are primarily one directional referral companies, that don’t manage 
closed loop programs like we do. 

Financial Projections: 
 2021 2022 2023 2024 2025 

Revenue $3,500,000 $10,100,000 $27,000,000 $57,100,000 $104,100,000 
EBITDA ($142,000) $2,100,000 $6,500,000 $16,700,000 $32,200,000 

 

Website: www.julota.com 
Contact: Rick Pionkowski 
Phone: 719-360-3311 
Address: 
102 S Tejon St, Ste 1100 
Colorado Springs, CO 80903 
Email: Rick@Julota.com 
Industry: SaaS, Health IT 
Bank: Ent 
Law Firm: Jaffe Raitt Heuer & 
Weiss, PC 
Patent: US 10,175,844 B2 
Number of Employees: 10 
Leadership Team:  
Co-Founder & CMIO 
Rick Pionkowski, MD, MS 
Co-Founder & CTO 
Michael Schaedel, MS 
CEO 
Scott Cravens 
Director of Sales 
Joshua Cast 
Director of Product Mgmt. 
Laura Morris 
Primary Advisor 
Hallet Watz 
Amount of Financing Sought: 
$870,000 
Previous Funding: $2.8M 
Use of Funds: Marketing and IT 



 

 

CONNECTpreneur 
Investor Highlights 

Brain 1st Program Inc.  
 

Value Proposition 
Brain 1st, made for grade K-5 Teachers, helps to ensure every students’ brain is well-trained for classroom success 
and learning. Brain 1st takes proven techniques used by practicing clinicians and systematically packages them into 
video-based courses that are easy for teachers to present to their classroom and follow along to. This allows teachers 
to see improvements in student achievement, regulation, social emotional outcomes, and cognitive performance in as 
little as 2-3 weeks. We will become a prime acquisition candidate in 3-5 years. 
  
Company Background: 
No student is the same: each one faces their own unique strengths an challenges, 
and deserve to have these addressed. Currently, effective approaches are limited 
to 1-on-1 Occupational Therapy, Physical Therapy, and others; however, these 
options do not address all students that need help, all at once, in a way that 
compliments classroom learning and core curriculum competencies. Until now. 
 _______________________________________________________________                                                                      
Leadership Team:  
Cally Bailey, CEO, brings business expertise plus training in Mindfulness. Dr. 
Laura Dieleman, CSO, brings 12 years as a neurologist specializing in the 
treatment of children. The VP Sales & Marketing, Rondi Shouse, brings 20 years 
of experience as Founder of company that sold educational programs to 
thousands of US schools and exited to Pearson Education. Nicole Regush works 
within school districts and is making Brain 1st an integral piece to K-5 education. 
_______________________________________________________________
Products/Services:  
Brain 1st provides classrooms with a clinically-based resource center 
containing video programs, lesson plans and core curriculum based materials. 
Brain 1st works to improve behavior, emotional regulation, gross and fine motor 
skills and has the potential to become an integral component of early education. 
Technologies/Special Know-How:  
All IP is owned by Brain 1st and final products are reviewed and vetted by third 
party neurologists. We may have the opportunity to patent protect our 
methodology. We are first to market, ahead of the curve, and have the unique 
opportunity to gain a pioneer status in education. 
_______________________________________________________________ 
Market:  
Brain 1st operates in the e-learning industry. The Company’s target market is 
approx. 2.9M grade K to 5 teachers in the US and Canada.  
_______________________________________________________________ 
Distribution Channels:  
Our Sales & Marketing team will enter the US Market with our GTM strategy, 
created by Rondi Shouse who has over 20 years’ experience selling to education. 
Our primary distribution partner, Magic Lantern Media, has over 30 years selling 
to education and will launch sales programs throughout Canada in Q3, 2021. 
 
Competition: 
Competitors include Mind Up, Inner Explorer, Second Step, Brain Gym, and GoNoodle. These offerings either do not 
provide long term results or require time to prepare that is not available to educators. Neurologists specializing in 
the treatment of neurological orders in children offer competitive brain training treatments but are not affordable.  
  

Financial Projections  
Fiscal Year May (,000 in Canadian Dollars) 

   2020 2021  2022 2023 2024 

Revenue – (97% Recurring) 3 27 299 1,679 4,695 

Expenses (82) (95) (692) (1,113) (1,778) 

EBITDA (Loss) (79) (68) (393) 566 2,917 

Current monthly burn rate : approximately $43,000 per month. 

Quick Facts 
Company Name:  
Brain 1st Program Inc. 
 
Contact: 
Cally Bailey, CEO, Co-Founder 
 
Address: 
PO Box 21563 Vancouver BC  
V5L 5G2 
 
Phone: +1 604-839-9791 
Fax: N/A 
Email: cally@brain1st.ca 
Website: http://brain1st.ca 
 
Industry: Education Technology 
 
Bank: Bank of Montreal 
 
Law Firm: Innovation Law 
 
Number of Employees: 8 
 
Leadership Team:  
Cally Bailey 
Laura Dieleman 
Rondi Shouse 
Nicole Regush 
 
Amount of Financing Sought: 
CAD $1,250,000 
 
Use of Funds: 
$500,000  S&M 
$250,000 R&D  
$150,000 G&A 
$350,000 Human Capital 
 
 
 
 



 

 Druthers NYC Investor Highlights 
 

Druthers NYC sells premium, sustainably made garments that enable our core customers to purchase 
products with integrity to their core values: exceptional design and sustainability.  

  
Company Background: Druthers NYC exists at the intersection of high 
design and sustainability. Our designs appeal to urban millennials and GenZers 
and satisfy their highest values of design and sustainability. Druthers NYC 
started with men’s basics including boxers, boxer briefs, socks and knit 
beanies, and is expanding its product suite to include t-shirts, sweats, hoodies, 
and swimwear.  
_______________________________________________________________                                                                      
Leadership Team: Founder Adam Gianotti has designed for household-name 
brands such as Ralph Lauren, Steven Alan, and NikeID, and successfully grew 
a product set to more than $12M within 2 years when serving at JackThreads. 
Adam runs all aspects of product development: design, artist recruitment, 
technical specs, testing, supply chain collaboration. 
 
President Matt Rose holds his MBA from The Darden School of Business and 
has several early-stage businesses, most recently Alton Lane. Matt brings his 
financial and operational expertise to Druthers NYC and has led the company’s 
preparation for exponential growth. 
_______________________________________________________________ 
Products/Services: Druthers NYC designs and sells sustainable clothing. The 
company started with men’s basics, and is now expanding into cut-n-sew 
apparel including t-shirt, hoodies, and swimwear. In addition to in-house 
designs, we collaborate with tattoo and watercolor artists as well as collaborate 
with clients. We manufacture in Portugal and Japan and sell in premium retail 
partners such as Nordstrom, J.Crew, Hudson’s Bay and more than 120 premier 
boutiques. 
 
Technologies/Special Know-How: Our commitment to sustainability stands 
out in the marketplace. We use only certified sustainable materials (e.g. GOTS 
and GRS certifications).  
___________________________________________________________________________________________ 
Market: Our target customer normally falls within the GenZ and Millennial 
generations. These generations are deeply committed to sustainability and 
value excellent design and quality. We target men, aged 24-45 with household 
income above $95k. Currently approximately 80% of our customers are men, 
as our brand recognition grows and our product categories expand, we 
anticipate more women purchasing our clothing.  

 
Distribution Channels: (1) Wholesale: currently premium boutiques in US, 
Europe, and Japan. Gross margins: 50%. (2) Marketplace: Nordstrom, J.Crew, 
soon Hudson’s Bay (among others). Gross margins ~62%. (3) DTC on 
druthersnyc.com. Gross margins 75-80%. Collaborations are sold in both 
wholesale and DTC channels and generate a blended gross margin of ~62% 
 
Competition: Druthers NYC’s closest competition is Smartwool and Patagonia. The former for its product mix and 
the latter for its commitment to sustainability. We believe the depth of our commitment to ESG principles in 
combination with our design aesthetic is unique and differentiating. 
 
  

Financial Projections (Unaudited): 
 2021 2022 2023 2024 2025 

Revenue $1.4M $3.5M $22M $63M $141M 
EBIT (dollars 

in thousands) 
$133 $145 $4,954 $19,227 $44,127 

 

Quick Facts 
 

Name: Druthers NYC 
 
Contact: Matt Rose 
10 Hanover Square 
NY, NY 10005 
(m) 917.608.2816 
mattrose@drutherswear.com 
druthersnyc.com 
 
Industry: Men’s Fashion 
 
Domain: Sustainable Fashion 
 
Bank: Chase 
 
Law Firm: Pierce McCoy 
 
Number of Employees:  
2 FT 
8 1099 
 
Leadership Team:  
Founder, CEO: Adam Gianotti 
President, COO: Matt Rose, CFA 
CMO: Andrew Yung 
 
Seeking Financing Sought: 
$1.5M. $300k closed. 
 
Previous Funding: $435,000 
 
Use of Funds: Inventory, product 
expansion, customer acquisition 
 
 
 
 
 
 



 
 

  
 
  
 
 
 
  
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
Financial Projections: 
 2022 2023 2024 2025 2026 

Revenue 
($ Millions) 

.7 3.8 13.3 39.6 78.1 

EBIT  
($ Millions) 

(.9) (.4) 1.3 7.5  14.2 

 

General Information 
 

We are Glimpulse™ 
 
Contact: Paresh Shah - CEO 
 
Address: 4113 Highland Ave. 
Manhattan Beach, CA 90266 
  
Phone: 424-362-3083 
Email: paresh@glimpulse.com 
eliza@glimpulse.com  
Website: www.glimpulse.com  
 
Industry: Mobile Messaging Media 
 
Amount of Financing Sought:  
$2M ($425 K closed) 
 
Use of Funds: Product completion, 
rollout, marketing, operations 
 

Core Leadership Team 
Kim Partoll, Chairperson  
- former COO and CMO of AOL 
 
Paresh Shah, CEO  
- Mobile media entrepreneur 
- Yoga & Mindfulness Instructor 
- Harvard MBA 
 
Dr. Eliza Mountcastle Shah,  
Chief Efficacy Officer  
- Neuroscientist and Organizational 
Behaviorist.  PhD Harvard.  
 

Key Advisors  
 
Paul Gilbert, CEO Health Rhythms, 
founder Medavante, mobile digital 
mental health  
 
Dr. Galen Buckwalter, Co-Founder 
eHarmony and co-author of algorithm 
 
Poonacha Machaiah, CEO Chopra 
Foundation – expert in wellness 
 
Zev Scherl, Principal, Parnasa Funds  
 
Linda Swingle, Artist in Residence  
 
 
 
 
 
 
 
 

 

Company:  Glimpulse™ is where you share the Grateful, Loving impulse with the people that really 
matter in your life.   Glimpulse™ is a fun, fast, self-expression app to create and manifest happier, 
healthier, and more gratitude-centric relationships.  Glimpulse is a marketplace for artists. We bring 
together mindfulness, artistic expression, and neuroscience to provide a next generation way to wrap 
the thought that counts. 
 
Team:  We have a seasoned team of executives who have raised over $150 MM, with six exits.  Our 
Chairperson, Kim Partoll, was the COO of AOL managing 22 MM subscribers and $12 BN of revenue.   
CEO, Paresh Shah, is a Harvard MBA, serial wireless entrepreneur, and mindfulness/meditation trainer. 
Chief Scientist, Dr. Eliza Mountcastle Shah, is a Harvard trained neuroscientist specializing in human 
connection and communications. 
 
Value Proposition: Glimpulse™ is a fun, simple and uplifting mobile experience that leaves friends feeling 
happier, healthier, and more connected.  Unlike social media platforms that have been shown to drive 
negativity, anger, anxiety, depression, and disconnection, we have built a deeply engaging expression 
messenger experience that is fast, fun, and easy for all ages.  Using Glimpulse™, friends send and receive 
messages that uplift mindset, attitude, and feelings of connectedness. Glimpulse™ takes mindfulness 
from an individual practice, into relationships.   
 
Challenge: Anxiety, loneliness, disconnection, and depression are at epidemic levels.  13% of the world 
has anxiety and this increases to 25%, (1 in 4!) among children in the US. The documentary “Social 
Dilemma” confirmed that existing social media has made this worse.   68% of people want deeper 
connections, not more friends.  Moreover, 34% of Gen Z are deleting social media, and 45% of Facebook 
users have considered leaving. The need for deeper connection, gratitude, joy, and healthy expression is 
universal, growing, and underserved. (Sources: CDC, Hill Holiday Origin, Statista) 
 
Solution: Glimpulse™ is a platform for mindful creative expression within relationships.  Glimples™ are 
layered, multimedia messages that people can easily create, personalize, and send to friends.  Customers 
will be able to choose from hundreds of cost-free glimples™ with the option to make in-app purchases of 
premium glimples, created by artists and influencers.   
 
Technology: Our app has moved from a successful alpha test into preparation for launch this Fall.  For 
ease of virality and uptake, we have designed glimples™ to be received by friends and family, even if they 
do not have the app, via iMessage, SMS, Facebook messenger, WhatsApp, and email.   
 
Market:  Glimpulse™ is positioned at the intersection of mindfulness, artistic expression and relational 
well-being. The mindfulness app market has grown from $500 MM in 2017 to $5 BN in 2021, and is 
expected to double to $10 BN by 2025 (Source: Statista).   The digital art market is sized at $9 BN. 
(Source: Art UBS).  The greetings market is $7.5 BN. (Greeting Card Association) 
 
Competitors:  
1) Headspace/Calm: while not direct competitors, both are excellent mindfulness and gratitude apps for 
individuals.  Glimpulse™ is a self-expression platform to create and manifest happier, healthier, and 
more gratitude-centric relationships. 
2) Facebook/Instagram: We are not a social media company like Facebook, nor are we competing for 
advertising dollars.  Glimpulse™ provides an alternative experience, as did Instagram, WhatsApp and  
other niche applications that were acquired.  
3) Hallmark: The leader in greeting cards, Hallmark has 50% share of the physical card business.  They  
have pivoted away from digital greetings and shut down their e-card subscription service to focus on 
selling and mailing personalized paper cards online and driving consumers to their retail stores. 

 
   



                     Investor Highlights 
Company Description Healthy Extracts Inc. (OTCQB: HYEX)   
Healthy Extracts Inc.  (OCTQB: HYEX) serves as a platform for  
developing and acquiring complementary companies that feature science- 
forward, clinically proven, plant-based and proprietary products in select  
high-margin and high-growth categories within the multibillion-dollar  
nutraceuticals market. The first two multimillion-dollar examples  
have been launched. 
 

Products & Services: Two wholly-owned subsidiaries, BergaMet North America™ and 
Ultimate Brain Nutrients™ (UBN), create and produce science based, clinically proven, 
proprietary natural heart and brain health products that target high growth markets. 
 

Technology: Extensive IP portfolio of patents, valuable registered  
trademarks, 17 published clinical trials on Citrus Bergamot SuperFruit™, and over 100 
published clinical trials on the Ultimate Brain Nutrients F4T® ingredients.  
 

Target Markets: Cardiovascular Disease is the #1 cause of death in the U.S. and 
mental/brain health is a growing worldwide concern. These are the two fastest 
growing nutraceutical health categories.  
In 2020, the U.S. heart-health supplement market was $4.5 billion. BergaMet NA has 
six SKUs and exclusivity to the highest-grade Citrus Bergamot SuperFruit™ ingredient 
in North America, which is a natural solution for metabolic syndrome symptoms.  

The brain health and nootropics market is projected to exceed $10.5 billion in 2021 1 
UBN recently launched ACTIVATE®, first of four products set for launch over next six 
months. Each product contains its own proprietary, patented F4T® formulation 
focused on brain activation, migraine relief, and dementia, and with zero caffeine and 
zero sugar.  
 

Sales & Marketing Go-to-Market Channels: B2B sales strategies include bulk sales 
to manufactures and distributors (selling to 30,000+ doctors), white and private 
labeling, direct to physicians, U.S. agencies and licensing IPs.  

Direct-to-consumer sales developed through E-commerce, i.e., Amazon, Google shop 
and Healthy Extracts’ websites. Retailer categories focused on mid-large regional 
specialty chains. Additional channels include subscription-based recurring revenue.  
 

Leadership Team:  
Duke Pitts, CEO & President: 35-year entrepreneur building multi-million-dollar 
startup businesses. 

William Bossung, CFO: Specialized in the formation of capital raising for public  

companies moving up on exchanges. 

Dr. James Rouse, Sales Director & President of Healthy Extracts Medical Board. Built 
four companies in consumer goods & nutraceuticals achieving tens of millions in sales. 

 

 

Healthy Extracts Inc. (OTCQB: HYEX)  
6445 South Tenaya Way 
Las Vegas, Nevada 89113 
healthyextractinc.com 
 

Contact:  
Stephen Kann, Tel: 703-509-3606 
steve@bridgewatercc.com 
 

Industry: Nutraceuticals focused on heart 
and brain health. 

 

 
 
 
 
 
Corporate Milestones 
• Acquired BergaMet North America, Feb-19.  
• Acquired Ultimate Brain Nutrients, Apr-20. 
• Released UBN ACTIVATE™, July-21.  
• Revenue up 71% in 2020 vs 2019.  
 
Purpose: Business Development and 
Strategic Acquisition 

1) Source: Grand View Research, January 2021 and Source: Verified Market 
Research report, June 2021  

IMPORTANT NOTICES & DISCLAIMERS: All statements other than 
statements of historical facts included in this document are "forward-
looking statements" (as defined in the Private Securities Litigation 
Reform Act of 1995). The achievement of the matters covered by such 
forward-looking statements involve significant risks, uncertainties and 
assumptions. Actual results could differ materially from current 
projections or implied results. Investors should read the risk factors set 
forth in Healthy Extracts Inc.’s (the “Company”) Annual Report on Form 
10-K filed with the SEC on April 1, 2020, and future periodic reports filed 
with the SEC. All forward-looking statements are expressly qualified by 
all such risk factors and other cautionary statements. The Company 
cautions that statements and assumptions made in this document 
constitute forward-looking statements and make no guarantee of 
future performance and are based on estimates and opinions of 
management at the time statements are made, and it undertakes no 
obligation to update these statements. This document is not an offer to 
sell or a solicitation of an offer to purchase securities. Any such offer or 
solicitation, if any, will only be made by means of offering documents 
and only in jurisdictions where permitted by law. Certain information 
contained herein has been obtained from third-party sources and not 
been independently verified. The Company makes no representation or 
warranty, express or implied as to the accuracy or completeness of 
information contained in this document. Nothing contained in this 
document is, or shall be relied upon as, a promise or representation by 
the Company. See the Company presentation as filed in an 8K with the 
SEC and available at sec.gov for definition and use of non-GAAP 
financial measures and reconciliation to GAAP. 



 
 
• Innovative Company delivering 

marketplace technology to the 
best companies in sports 

• Allows partners to offer in-game 
memorabilia, experiences, and 
digital collectibles (NFTs) 

• Offers an end-to-end NFT  
solution for partners including 
design, issuance platform, 
secondary trading platform, 
payment processor, and back-end 
solution 

• Leading the NFT community with 
innovation focused on utility and 
longevity for its NFTs 

• Each partnership is designed to be 
profitable 
	

	
	
  
	
	
  
	
	
	
	
	
	
	
	
	
	
	

	
I Got It is a technology company devoted to providing best-in-

class software solutions to help partners increase fan engagement 
and drive revenue, through the deployment of its unique 
marketplace and patented auction platform. We partner with the best 
organizations in sports with a number of NFL and NBA teams including 
the New Orleans Saints, Milwaukee Bucks, Kansas City Chiefs, among 
others.  We also execute digital collectibles (NFTs and Non-NFTs) for our 
partners.  As an example, we are launching a digital only activation for 
the Pro Football Hall of Fame to turn their 30,000 museum artifacts into 
digital exhibits with unique content.  I Got It offers teams and any 
performer a first-of-its-kind opportunity to engage fans and help 
them to “capture the moment” with targeted sales of their game-
worn and game-used memorabilia.   

 
While I Got It can deliver its technology as a standalone app or as a 
white label solution, its primary offering is an integrated feature, 
bringing the action to existing users of the respective team apps.  On 
the heels of a successful football and basketball season, we are 
extremely busy going to the next season including new activations with a 
number of NFL teams like the Jacksonville Jaguars, LA Chargers, and 
Cincinnati Bengals, among others. In addition, we will be elevating our 
reach within the NBA with new partners such as the Detroit Pistons, 
Sacramento Kings and Memphis Grizzlies.  Significant capital has been 
made to build the Company’s technology stack, and new activations are 
modular to both web-based apps and mobile apps. 
 
Based on our recent momentum with the Detroit Pistons and the Pro 
Football Hall of Fame, we are poised to broaden our digital capabilities 
with multiple NBA franchises and other museums along with our digital 
activation for personal collections of 30+ elite athletes across sports. 
 
Inbounds on new partnerships are accelerating, and we are looking for 
like-minded investors that share our vision and can help us execute our 
growth plan. 

I Got It is currently marketing a financing round totaling up to $3 million.  
The use of proceeds will be used mainly to execute on the Company’s new 
partnership platform. 

I Got It is headquartered in New York City, New York.  Its executive team 
comes from a financial market background with experience in developing 
start-up organizations and technology innovation. 

 
Website 

Facebook | Instagram | Twitter 

Please Contact: 
 

Joseph De Perio 
Chairman of The Board 

jad@igotitapp.com 
(917) 539-5027 



 

 CONNECTpreneur Investor Highlights 
 

Value Proposition:  Keepnet Labs protects businesses through the full lifecycle of email-based attacks. 
Keepnet team has developed a full suite of email-security solutions such as security awareness, threat 
simulation, threat monitoring, incident response, and threat sharing products that encapsulate an 

integrated approach to reducing threats in all areas of email risks - people, processes, and technology. 
_______________________________________                                                                      
Leadership Team:  Keepnet has a leadership team serial entrepreneurs with deep 
cybersecurity expertise and 4 prior exits. We also have several strategic advisors 
including a former CISO of a major financial company and a former leader of a 
SaaS platform with over 40M users.  
_______________________________________________________________ 
Challenges:  Over 90% of successful attacks are initiated with a single email. 
Therefore, there is a need for multi-layer email protection to keep users safe from 
these devastating attacks.  To minimize the impact of the growing email security 
problem, organizations have to use solutions that address the three pillars of 
security – People, Process, Technology. 
_______________________________________________________ 
Products/Services: Keepnet provides integrated solutions for email-based 
attacks and makes it easy for organizations to implement multiple technologies 
under one platform to address each phase of email-based attack.  Keepnet is 
differentiated from other solutions by:  

• Its unique multi-tenant feature that makes it easy for channel partners to 
onboard and manage customers,  

• A Threat Sharing Platform that enables customers to share threats 
anonymously within the Community to detect, mitigate and prevent an 
active attack. One safe, all safe! 

• Unique model of email threat simulation to secure the first line of 
defense(technology) against email-based attacks.  

• User-initiated analysis and automated investigation for faster incident 
response & removal of malicious emails from all user inboxes.  

 
Technologies/Special Know-How:   
The Keepnet back-end application is built on .net core technology and services 
are running on cloud and on premise in line with microservices architecture.  
Keepnet files patents for 3 different innovations in Email Threat Simulation, 
Incident Response and Threat Sharing. 
 
Market:  Cyber threats are growing exponentially, and the cybersecurity market sectors are growing fast. Keepnet’s total 
addressable market will reach $50 billion/annum by 2028 (min). According to Market Research Future (2020), the 
international email security market is projected to exceed an overall value of 6.8 billion USD by 2025.  This means the email 
security market is expected to grow at a CAGR of 16.2 percent between the forecast period of 2019 and 2025.  Market sectors 
that will demand enhanced email security include banks, energy, insurance companies, military, government agencies, etc.  
 
Distribution Channels:  Keepnet sells direct to customers and sells through channel partners (MSSPs).  One MSSP partners 
sold to almost 90% of current customers.  Funding will enable us to develop a global network of channel partners. 
 
Competition:  Knowbe4, Cofense and Proofpoint are our main competitors in the market.  Keepnet’s Multi-layered solution 
for life cycle of email attack, Unique Threat Sharing Community Platform, Automated removal of malicious emails from all 
inboxes, White labelling for channel partners, Email Threat Simulation 
 
Financial Projections (Unaudited): 
 2020 2021 2022 2024 2024 

Revenue $0.55M $1.3M $14M $54M $95M 
EBIT (US 
Dollars) 

$0.53M $1.2M $12,6M $48,6M $85,5M 

 

Quick Facts 
Company Name: Keepnet Labs LTD 
Email: contact@keepnetlabs.com 
Address: S&F, Myworkspot, Clyde House, 
Reform Road, Maidenhead, England, SL6 
8BY 
Website: www.keepnetlabs.com 
Phone: +44 1223 92 6610 
Industry: Technology 
Domain: Email Security 
Bank: Barclays 
Patent Estate: Started patent application for 
3 three technologies 
Number of Employees: 34 
Leadership Team 
Founder, CEO: 
Ozan UCAR 
VP of Strategic Partnerships 
Bora AYTUN 
UK Regional Manager: 
James BAKER 
EMEA Regional Manager: 
Erdinc BALCI 
Technical Product Manager:  
Atakan OZGUN 
Advisor 
Sema YUCE 
Advisor 
Emre TINAZTEPE, 
Amount of Financing Sought: $5M 
Current Investors: Self-funded 
Use of Funds: Grow revenue, build global 
sales and marketing, recruit more 
developers. 



 

 

 Investor Highlights 
 
Value Proposition: 

Company Background: The co-founders of Scedugame have spent a combined 
30 years being avid gamers, and know full well that existing ways for gamers to 
connect with each other simply do not work. We set out to change the inability 
to connect with a revolutionary service aimed at connecting the gamer world. 
Scedugame was formed in 2017 and we completed our first market surveys in 
2019 and 2020. In 2021, we launched on the iOS App Store and successfully 
completed two marketing campaigns. We are now in the active sales and 
marketing stage of our Company’s evolution.   
 
Leadership Team: CEO: Liam Thurman- Founder of Scedugame, Head of  
Product Development. Head of Marketing. Everett Lum (CTO). Raymond  
Thurman (Treasurer). Harold Bonacquist (General Counsel).  
 
Products/Services: Scedugame is an efficient and powerful video game 
communications service that uses a variety of different factors (time, games, age, 
skill level etc.), that allow gamers to instantly connect, communicate and play 
with each other. With the collection of certain data points from each and every 
user, Scedugame examines and analyzes these metrics so we can build the most 
powerful, efficient and reliable matchmaking algorithm in gaming. 
 
Technologies/Special Know-How: Scedugame uses an extremely advanced 
matchmaking algorithm. By collecting all of our user’s data, we are able to make 
the proper additions and enhancements which allows our users to continue to get 
the highest quality matches. By being the first service that matches gamers the 
way we do and using all of the criteria that we do, it will be very hard for any 
other company to match gamers like we do. We deliver a match within a tenth 
of a second and as our user base continues to expand the matches will continue 
to get better, we’ll continue adding additional features and make sure our 
algorithm produces the high-quality matches that will keep gamers on our 
service.  
 
Market:   The global gaming market consists of over 3 Billion gamers and was 
valued at $173 Billion in 2020 and is expected to reach $314 Billion by 2026. In 
the US, 250 million people play video games on PlayStation, Xbox or PC. Out 
of the 250 million gamers in the US, 125 million gamers play exclusively with 
online friends and strangers.  
 
Distribution Channels: Scedugame will use multiple distribution channels 
including TikTok, Instagram, SnapChat, Facebook, Twitch, Colleges, High-
Schools, Universities, Discord, Brand Ambassadors, Twitch Streamers. 
 
Competition:  The current Scedugame competition includes gaming 
communications services such as Plink, GameTree and Wasder. Scedugame 
stands alone, producing high quality matches and a service that is consistent, 
reliable, and extremely easy to use.   
 
Financial Projections (Unaudited): 
	 2021	 2022	 2023	 2024	 2025	

Revenue	 240K	 															4.8	M	 12	M	 24	M		 48	M	

Quick Facts 
 

Company Name: Scedugame 
 
Contact: Liam Thurman 
 
Address: 1901 Clarks Glen Pl, Vienna VA 
22182 
 
Phone:571-926-3729 
 
Email: liam@scedugame.com 
 
Website: https://www.scedugame.com/ 
 
Industry: Video Games, Gaming, Social 
Media 
 
Domain: Video Game Communications 
 
Bank: Toronto Dominion, N.A. 
 
Number of Employees: 4 
 
Leadership Team:  
 

• Liam Thurman (CEO)  
• Everett Lum (CTO) 
• Raymond Thurman (Treasurer) 
• Harold Bonacquist (General 

Counsel) 
Advisors:  
 

• Ines LeBow, (CEO Enterprise 
Transformation Services) 

• Steve Lanier, (CEO American 
World Services) 
 

Amount of Financing Sought:  $1.5 Million 
 
Current Investors:   
 

• Boren Song 
• Joseph Olesker   
• Ethan Krause 

 

Scedugame is a mobile application that serves to connect the gaming community one player at a time by utilizing an 
advanced matchmaking algorithm. Scedugame allows you to find the perfect gaming partners with matches being 
consistently delivered in a tenth of a second and with gamers finding the perfect teammates to play with. 



 

Industrial IoT for Everyone 
www.sstwireless.com 
 
Funding: 
Series A Preferred Round 
$ 1.75 M USD @ $5 M Pre-money valuation 
$ 680K available  
 
Revenue Forecast: 

2021 2022 2023 2024 2025 
$ 1.7 $8.2 $29.5 $88.4 $150.8 

 
Exit: 
Strategic acquisition within 36 months at a minimum 
valuation of $100 M USD. 
 
Investors in round: 
Momenta Ventures, Keiretsu Capital 
SWAN Venture Fund II, Tech Coast Angels 
US based Angels 

 
Management Team & Board: 
Christopher Chong, President & CEO 
Felipe Sieben, Director of Engineering & Process 
Igor Vinovskky, Director of Production 
Philip Choo, Director of Finance & Admin 
Stephen Berard, CTO, Momenta Ventures 
Rick Tomfordhe, Vice Chair, Alliance of Angels 
John Park, CEO, RCI Capital Group 
Christopher Chong 
 
News & Media: 
Partnership with Precision and data driven results [Read] 
New Flyer selects SST as only approved provider [Read] 
Momenta Ventures invests in SST [Read] 
Digital Leadership Series podcast with SST CEO [Listen] 
Why we support a dirty industry social media [Read] 
Techbrief coverage of SST at SensorsExpo SJC [Read] 
 
Contact: 
SST Wireless Inc. 
Christopher Chong, President & CEO 
(604) 946-0173 x 101 / (604) 240-7177 mobile 
chris@sstwireless.com 

 
 

Problem: 
Small to medium sized industrial companies (SME) are being 
left behind on the “Industrie 4.0” revolution. Less than 10% 
of industrial SMEs have adopted Internet of Things (IoT) 
technologies, although they would benefit the most. The 
barriers are the legacy vendors and an overly complex 
ecosystem of certified channel.  SMEs lack knowledge, 
budgets, useable data, and inhouse expertise. 
 
Opportunity: 
SME Industrials represent 98.6% of the market and play a 
vital role in the entire supply chain.  The industrial sensor 
market is worth $19 billion with wireless sensors at $4.6 
billion but growing at 24% CAGR. Legacy sensor market is 
ripe for disruption. SST is well positioned to capture a 
significant market share as clearly demonstrated through 
multiple use cases and customer adoption. 
 
Solution: 
SST has removed the barriers to IoT adoption by developing 
a robust line of industrial grade wireless plug & play sensors 
& gateways (pressure, high temperature, vibration, 
humidity) that is affordable or available as a subscription. 
Sensors and gateways are installed & configured by anyone 
using a smartphone. The sensor data is automatically 
hosted on SST’s ECMDash cloud platform where data is 
aggregated, and trainable events are captured and 
compared to accelerate time to analytics & machine 
learning. 
 
Business Model: 
Both the cloud-based monitoring & analytics services (SaaS) 
and the wireless sensors & gateways (EaaS)are offered as a 
self serve subscription service.  Each sensor that is installed 
on a machine increases the value of the data repository that 
SST is building and the level of accuracy and intelligence.   
Access to a consistent, structured archive of machine 
condition data will be available to 3rd parties including 
analytics providers through an Application Interface (API). 
 
Why Invest: 
Products and technologies are validated with significant 
customers.  SST’s focus on aggregating machine condition 
data is incredibly unique in the market and defendable. 
Revenue generating and accelerating. Growing patent 
portfolio & early acquisition interest. De-risked investment. 



 

Value Proposition: The T2 Iso-Trainer is A COMPLETE GYM IN A BAG. It represents a 
paradigm shift in total fitness training as the most compact, portable, versatile and effective 
total fitness training tool ever created.  
 
The T2 allows users to perform unlimited exercises across limitless training methods using a 
single device. It features INSTANT ON-THE-FLY INTENSITY & EXERCISE CHANGES with 
NO BANDS, WEIGHTS, PINS OR DIALS TO CHANGE. A unprecedented capability that 
allows users to seamlessly flow from one exercise or training mode to the next without ever 
having to stop. Our patented fusion of resistance techniques allows for complete total body 
workouts in less than 15 minutes. It auto accommodates to the user making it ideal for 
ALL levels of physical fitness including physical therapy without the risk of injury 
common with free weights. It replaces without compromise: suspension trainers, free 
weights, resistance bands, resistance bars, weight machines, cable machines, wave trainers, 
battle ropes and more.  
 
Its versatility and portability will allow us to create a limitless online streaming subscriber 
platform with unlimited and extremely varied follow-along fitness training classes. 

Company Background: T2 Fitness Products Inc. was founded by industrial designer Louis 
Lara in January 2020 with a royalty license agreement with the inventor Steve Kushner. The 
T2 Kickstarter campaign was launched in March 2020 just 3 weeks before the Covid-19 
lockdown. Despite production challenges created by the pandemic in both the US and China, 
over 500 KS orders were delivered on schedule in September 2020. During production the T2 
App was designed in-house, developed in India and launched in September to coincide with 
KS product shipments. Users love our app. Since October 2020 we’ve been selling D2C via 
our website. We have over 1000 units in use with only 9 returns to date.  
 
Leadership Team: Louis A. Lara - CEO | Founder and wearer of all hats at T2. He has 
designed, developed, engineered and licensed hundreds of products over a 35 year career. 
He has worked with inventor Steve Kushner since the beginning to develop the T2 which has 
led to new shared utility and design patents. Steve advises on T2 multi-mode fitness training. 
 
Technologies/Special Know-How: The T2 features INSTANT ON-THE-FLY INTENSITY & 
EXERCISE CHANGES with NO BANDS, WEIGHTS, PINS OR DIALS TO CHANGE. It uses a 
patented fusion of the top resistance training techniques including Isokinetics (scientifically 
proven more effective for building and toning muscle than free weights) elastic, isometric and 
suspended resistance that unleashes the greatest spectrum of on-demand training ever 
available in a single fitness tool. For more visit https://www.t2isotrainer.com/how-does-it-work 
U.S. patented with new utility and design patents recently approved and awaiting issue along 
with design patent registrations in China and the EU. New design patents are in process.  
 
Market: The fitness market is enormous and growing with COVID-19 significantly impacting 
home and online fitness: The addressable Global Fitness Market is >168bn: Global Health 
Club Industry $96.7bn, Global Home Fitness Equipment $16bn, Global Online Fitness $6bn 
projected to $59bn by 2027, US Physical Therapy $39.8bn, US personal trainers $10.5bn.  
 
Revenue models: D2C e-com + affiliate + plans to create a robust subscription online 
training program. D2B by developing educational trainer certification and adaptive training 
programs, D2B sales to fitness clubs, physical therapy centers and personal trainers. 
 
Competition: Within the highly saturated fitness marketplace no product currently exists that 
can do what the T2 has proven it is capable of. Competitor products are single function 
devices that include: treadmills, elliptical machines, stationary bikes, rowing and weightlifting 
machines, free weights, resistance bands, battle ropes and suspension trainers like TRX.  
 
Major corporate players: Peloton Interactive, Inc., Nautilus Inc., Technogym SpA, Johnson 
Health Tech Co., Brunswick Corporation, Amer Co. 

 
Financial Projections (Unaudited): 

 Y1 Y2 Y3 Y4 Y5 
Revenue $2M $12M $50M $100m $500M 

      
 

www.t2isotrainer.com 
 
T2 Iso-Trainer App available 
for download on iOS and 
Android 

www.youtube.com/t2isotrainer  
Instagram: @t2isotrainer 
 
Contact: Louis Lara, CEO, 
Founder 
 
Address: 2077 Sunderland 
Ave. Wellington FL 33414 
 
Phone: 954-494-3020 
Email: louis @t2isotrainer.com 
 
Industry: Health & Fitness 
 
Bank: Chase 
 
Law Firm: Shulman Rogers 
 
Team: 
Louis A. Lara - CEO | Founder 
Steve Kushner – Inventor 
Martin Littlechild  
 
Seeking investment of $0.5M 
 
Previous Funding: $285,000 
 
Use of Funds: Marketing, 
develop and implement our 
trainer certification and 
streaming fitness training 
programs. 
 
 
 
 
 



UNIVERSITY STARTUPS 1
www.university-startups.com
msteren@university-startups.com

Problem: According to Pew Research, 69% of low-income or disadvantaged students will not attend
college. Those without a college degree are 4x as likely to be unemployed and have a median income
38.5% lower than those with a college degree. Moreover, “pre-college activities'' cost anywhere from
$27,000 to $54,000, placing low-income teens at a severe disadvantage.
Solution: Led by top-tier professors, our proprietary process teaches students how to launch a for-profit
social venture and then utilize that experience for a college essay, internship, and successful college
application. Machine learning and automation help deliver this service at scale.
Disruptive: Our program disrupts the college preparation industry at 1/10th its current cost ($3,000 vs.
$30,000).
Differentiated: We also consult with elite schools to embed the entrepreneurship mindset into their
curriculum. Currently, we have a 3-year engagement with The Masters School in Westchester, New York.
Through our work, we have created multiple K-12 courses (containing college-level rigor), a mobile
application to access a speaker and mentorship database, and a proprietary diversity and inclusion
course assessment with a case study database that assists teachers in navigating difficult conversations.
In short, we are providing premium content at a high price and margin.
Proprietary. Machine learning patents, know-how, and automation power our ability to expand reach. Our
consulting practice with large clients (Masters School NY) facilitates world-class educational expertise
and IP development/technology transfer to drive our learning programs. Multi-school partnerships
(Montgomery County Public Schools) facilitate longitudinal data access on student outcomes and further
technology improvements.
Corporate Strategy: We are forming a multi-school partnership to conduct a 5-year longitudinal study in
Montgomery County, Maryland. The partnership would follow students from Montgomery County Public
Schools to Montgomery College to The Universities of Shady Grove and finally into their first year within
the business community. This partnership lets us combine content and curriculum developed from our
differentiated approach with amassing datasets for our divergent college essay and internship programs.
Competition:  Platforms such as Coursera and Udacity provide generic online courses, while regional
non-profits like Leadership Initiatives cannot scale their people-intensive models. Only University Startups
delivers scalable, online programs tailored to this segment with a focus on integrated college preparation.
Traction: Projected revenue in 2021 of $413,000 (6x) and $1.2m in 2022. All summer 2021 classes filled
to capacity. Partnered with six non-profit organizations: Code 3, Global Children’s Financial Literacy, Good
Projects, So What Else, NAARCDC, Girls Who Start, and foundations such as The Blair and Micah
Foundation, The Executive Leadership of Washington, D.C., and The Diana Davis Spencer Foundation.
Post-course metrics showed that 83% of our students were more optimistic about their future, 46% now
wanted to start their own business, and 24% are more likely to attend college.
Management Team: Marc Steren (Co-CEO)National Entrepreneur Educator of the Year and founder of
multiple startups, John Jabara (Co-CEO), MD Clean Energy Social Entrepreneur and professor at
Georgetown University, Karen Livingston (CFO), founder of two startups and professor at Cornell
University, Mike Malloy (Program Head) Halcyon and Georgetown University.  Current team size 17
Advisory Board: Marla Beck, EDEX Board Member and Founder of Blue Mercury; Dan Cohen, Founder
Cornell eLabs; Talia Fox, former Harvard University Fellowship program and KUSI Diversity and Inclusion
consulting; Jon Isaacson, CFO of three publicly traded companies; Melissa Bradley, professor at
Georgetown University and Founder of 1863 Ventures; Tom Raffa, Social Impact Investor.
Funding: We are raising a $1.6m seed round with a view to expand our team and further develop our
automation platforms in support of scaling to reach more students. We have  raised $400,000 after 3
weeks of fundraising.
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CONTACT INFORMATION 
Vimelea Therapeutics, Inc. 
9711 Washingtonian Blvd. 
Suite 550 
Gaithersburg, MD 20878 
717-547-4537 

 
FINANCIAL INFORMATION 
Company Stage: Pre-Clinical 
Previous capital: $50K 
Capital Sought: $500K Seed + 
$2M Series A + 
$15M Series B 
Inflection Point: ~3yrs to major 
value inflection point 
(completion of pre-IND and 
Phase 1 trial) 
 
USE OF FUNDS 
Pre-IND testing, 
GMP drug manufacturing, 
Phase 1 clinical trial, 
Operations, 
Business Development 
 
MANAGEMENT 
Founder: 
Darius M. Walker, Ph.D. 
 
BUSINESS ADVISORS 
Christine Coople, Ph.D.; 
Brad L. Stewart; 
Aubrey Watkins, III, Ph.D.; 
Jarrod Longcor, M.B.A.; 
Steven Walker, M.B.A. 
 
SCIENTIFIC ADVISORS AND 
INVENTORS 
Colin Suckling, Ph.D., Medicinal 
Chemist; 
William Harnett, Ph.D. 
Immunologist 
 

PROBLEM: Chronic inflammation leads to a myriad of serious diseases 
ranging from cancer, metabolic disorders, pulmonary, and 
autoimmune diseases. One of these diseases with rapid therapeutic 
uptake is systemic lupus erythematosus (SLE), afflicting over two 
million Americans. Nearly every lupus patient will also consequently 
suffer from a skin disease named cutaneous lupus erythematosus 
(CLE).  CLE is a debilitating disease with chronic skin manifestations 
that often cause permanent scarring on exposed areas of the body.  
There is a significant therapeutic unmet need as the first line topical 
treatments are corticosteroids which leads to toxicity issues with 
prolonged use.   

 
VALUE PROPOSITION: Vimelea Therapeutics is developing a novel 
suite of therapeutic small molecules.  Our new class of chemical 
compounds were designed from an immunomodulating system in 
nature.  Our library of small, novel-class molecules provides numerous 
therapeutic development opportunities for CLE as well as a platform 
for a significant number of chronic inflammatory diseases. 
 
SOLUTION:  Our suite of novel small molecule analogues (SMAs) has 
two lead compounds, 11a and 12b, which have shown therapeutic 
immunomodulatory effect in several animal pre-clinical inflammatory 
disease models. Our two lead compounds can be formulated in 
multiples ways and administered differently.  Our initial development 
will be focused upon a topical agent to treat CLE, this will allow us to 
leverage data we generate to de-risk clinical development and 
regulatory approval of other routes of administration and indications.  

 
BUSINESS MODEL:  Development of a novel class of 
immunomodulatory small molecules.  Equity-financed drug 
development with sale, public offering, or out-licensing exit.  
Supplementing equity-financing with non-dilutive capital grants.  

 
MARKET:  It’s estimated that just under 2 million Americans suffer 
from cutaneous lupus erythematosus (CLE).  Between 2017-2026 this 
market is expected to grow ~5.2% CAGR and reach $730M in sales by 
2026.  We also have significant market opportunity with subsequent 
regulatory approvals of other inflammatory indications.  

 
COMPETITORS: There is a significant therapeutic unmet need, as first 
line topical treatments are corticosteroids which lead to toxicity 
issues with prolonged use. CLE patients that don’t respond to topical 
treatments are prescribed antimalarials, typically hydroxychloroquine, 
as a first line systemic treatment.   

 
COMPETITIVE ADVANTAGES: Vimelea’s lead compounds modulate 
both myeloid and lymphoid immune cells. Both cell types play a role 
in CLE pathology. Our compounds are only active in unbalanced 
immune tissue, thus mitigating toxicity in healthy tissue. The 
compounds’ size and chemical structures also make for efficient 
manufacturing. 
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SPEAKERS
First Name Last Name Title Company
Tien Wong CEO Opus8, Inc.

Patrick Sheridan Co-Founder and Managing Partner Modus Create

PRESENTERS
First Name Last Name Title Company

Rick Pionkowski Co-Founder Julota

Cally Bailey CEO Brain 1st

Matt Rose CEO Druthers NYC

Paresh Shah CEO Glimpulse

Stephen Kann Advisor/Investor Healthy Extracts, Inc.

Joeseph De Perio Chairman of Board I Got It

Ozan Ucar CEO Keepnet Labs

Liam Thurman Founder Scedugame

Christopher Chong CEO SST Wireless

Louis Lara CEO T2 Iso-Trainer

Marc Steren Co-Founder University Startups

Darius Walker CEO Vimelea Therapeutics

ATTENDEES
First Name Last Name Title Company
Iqbal Aasim Founder AIA Capital Group LLC
Cooper Abbott Principal Compound Capital
Cedric Abe
Matthew Abenante President Strategic Investor Relations LLC
George Abraham CSO Stellar iDea Labs
Steven Abramowitz. Chief Executive Officer CEO Boardroom
Fredric Abramson CEO & Founder Golden Thread Technology, Inc.
Neha Agarwal Founder & CEO Orbit Branding Limited
Abhishek Agrawal Sales Manager CodeStore Technologies Pvt Ltd
Jay Aldridge Founder Green Bounty CAPS
Rachel Alexander CEO Omina Technologies
Brian Alexander CEO Omina Technologies
Monem Alyaser Founder Enventix, Inc.
Florence Amate President/CEO Laisar Management Group, LLC
Angela Andela American University
LaKisha Anderson CEO LIYD & CO LLC
Tim Anderson Founder 911 Streaming
Christopher Andrassy Managing Partner The Astral Consulting Group LLC
Chao Peng Ang
Princewill Anyanwu Founder ESG Investment
Margia Arguello Sr. Business Development Manager Office of BioHealth & Life Sciences
Paul Armijo CTO Avalanche Technology
Ekta Arora Associate KiwiTech
Joyce Arregui Program Manager GW TCO
Wa’il Ashshowwaf CEO/Investor Unstuck Labs
Darrin Auito Partner HEA Law PLLC
Marco Avila Chairman of the Board & President Maryland Hispanic Chamber of Commernce
Bora Aytun VP of Strategic Partnerships Keepnet Labs
S Azeem Associate White Products Global
Julka B Founder Art of Inquiry LLC
Aarti B. RA Indim
Cally Bailey CEO/Co-Founder Brain 1st Program Inc.
Rick Bain Director of Business Development ReCreeation
Joseph Bair Investor Relations Manager Tristar USA
Donald Baker Managing Director Funding Trek
Mark Baldino CEO Firebot Suppression
Albert Baldwin Founder/CEO Alfa Omega Grafx

ATTENDEES
As of 1pm 07 29 21



Spencer Ball Free TLC
Dan Ballin Chief Executive Ideas Crucible
Troy Barber Senior Business Development Manager Goddard Technologies, Inc.
Billy Barlia University Startups
Roger Barnes President Lewrox Enterprises LLC
Josh Barnes Owner Harbor Designs & Manufacturing
Tom Barnhill CFO Ads4Earth
Alex Barry CEO We Sustain Wholesale Ltd
Bob Bartolo CEO and Founder Transformational Liaisons (TRL), LLC
Simon Basyuk Owner Millhills Works LLC
Gregory Batchelor Partner Cherry Bekaert LLP
Todd Batchelor Partner Cherry Bekaert LLP
Fernando Batista COO InvestUSC
Jay Beam Managing Director Adasel Global Partners LLC
Bill Becker CEO BDI
Laura Beldin SVP BOA
Carlos Bello Venture Associate Squadra Ventures
Peter Benda President DecisionPoint, Inc.
Tash Benjamin VP, Business Development TKing Enterprises
Claire Benton Owner / inventor The Claire Life
Jim Berkman CMO Vcinity
Bruce Berkoff President BA LLC
Beth Berman Peer Group Leader & Certified EOS Implementer Compellications
Rick Bernstein Founder Bernstein Solutions, Inc.
Felicia Berry Founder Flower Therapy
Gus Bessalel CFO Fugue, Inc.
Brittany Betit Co-Founder & CEO The Rez Rev, LLC
Chetana Bhat CEO PPRD
Shivam Bhatia Lead Engineer Slingshot
Ranbir Bhutani President of CyberCulture CyberCulture
Joe Bishop CPA Snyder Cohn, PC
Vania Bocage Florida Atlantic University
Hepsie Bohman Agent New York Life
Marta Bohorquez Employment Development Coordinator JSSA
Dominic Boles Managing Partner DH Partners, LLC
Larry Boodin Agent NY Life
Louis Bosse Financial Advisor to Businesses Ted Bosse
Ahmed Bouzid CEO Witlingo
Faris Bouzid CEO Friendcrib
Philip Boye-Doku Co-Founder PayBox
David Boye-Doku Co-Founder PayBox
Richard Bristol Founder Bristol Advisory
Marie Brodsky President WISE Cities, LLC
Joe Brown Founder Cloud Maverik
John Brown Founder lunchtiming
Shelli Brunswick COO Space Foundation
Daniel Bryan CEO www.Bitcoin.film
Maureen Bryant Founder SpontaneityNow
Barbara Buchanan CEO/Founder MediaVax Inc.
Greg Burton CEO UBsports
Matthew Cahn CEO Wijja
Nathaniel Caldwell CFO and Co-founder The Analyst Syndicate
Bernardita Calinao Founder and CEO Walkspan
Christian Camarce Partner (Intellectual Property Law) Sterne, Kessler, Goldstein & Fox PLLC
Anthony Cammarata CEO Startupcannon
John Canter Investor KnickleKick
I Cap MD Intera
Cole Capuzzi CPA Snyder Cohn, PC
Joe Carlin Principal Joirre Capital
Jose Carreno Data Consultant Harness Data Consulting
Alex Castelli Partner CohnReznick LLP
Julia Catuara CFP Catuara and Bell, Inc
Jaeson Cayne Chairman/CEO WEll-Core, Inc
Chris Ceresini VP Finance/HR X-Mode Social
John Chai Director Yi Xing Goldsmith Sdn Bhd
Rick Chakra CEO Armada IQ
Chris Chata President Ample Pro
rishi Chatrani Analyst Tech Cohort
Jane Chen Investor Blue 9 Capital
Kevin Chen Chief Executive Officer SEUL
Cynthia Chen BD Director WD Asia
George Chen Principal Nautilus Venture Partners
Yuan Cheng GM Cytoheal LLC
Howard Chernin Partner & COO Cambridge Wilkinson
Nelson Chick CAO Foil Flyer



Jonathan Choufany Executive Trainer Humans Decoded
David Chung Head of partnerships Carta healthcare
Jo Clark Founder Noww
Carl Clark COO Clark & Associates Legal and ID Theft Benefits
Will Classen AVP Colliers International
Fan Clayton VP of Labor Relations/Grievances AFGE
Jimi Cohen VP ManyMangoes
Sylvia Cohen-Kaminsky Director of Research INSERM UMR
Betsy O Neill Collie Sr.Director Operations &Programming MBIA
Bryan Colligan Owner Launch Gravity
Adam Collins Managing Director MGA
Dan Conley Active Angel Angels + Life.Sci Investors
Chuck Coulson Advisor Fractional BD
Victoria Cramer CEO Victoria Cramer, LLC
Scott Cravens CEO Julota
David Cross Consultant
Rob Crouch Consultant Self
Donivyn Cruz Boston University
Maya Angelica Cudal Georgebrown College
Christian Cunningham Managing Principal MedaVance
Carolyn Cuppernull Sr. Director-Global Solutions Group SES Government Solutions
Larry Cynkin Founder & Consulting CTO GreenBar
Tanzeel D PM TAS Consulting
Carmine D'Aloisio President Daloisio Global
Thomas Dailey Founder Dailey Strategic Advisors LLC
Lubna Dajani MD Allternet
Brian Darmody CEO Association of University Research Parks (AURP)
Deidre Davidson Paralegal Ballard Spahr LLP
Raoul Davis CEO The Ascendant Group
Martin Davis Principal Davis Company Enterprises Inc.
Astrid Dawson Chief Financial Officer JV Marketing Technology, LLC
Hank Dearden Principal Group 3D
John DeGross Business Consultant Fiserv
Chandra Dekeyser CEO MoodMe
Dwight Deloatch CEO H&B Services
Tanaya Desai Designer Bookscribs
Ashish Deshmukh Head BFS Newgen
Shantanu Dev Co founder Examd Inc.
George DeVaux CEO DEVCO
M Dhillon Investor Witan Partners
Hartej Singh Dhillon
Cosmo Di Tucci Founder & CEO Ableone Systems srl
Talabiou Diallo GWU
Frank Dickson Director, Strategic Business Initiatives MD Department of Housing & Community Development
Laura Dieleman CSO/Co-Founder Brain 1st Program Inc.
Bob Dinkel Director/Angel Investor Pierce Capital Partners
Richard DiPippo Partner/Angel Investor NFP
Kirk Donovan CEO Terminal Lance Tactical
Lisa Dorsey Assistant Director, E3 TEDCO
Michael Doyle Managing Director Goldin Ventures
Lee Dudka CEO D&A/BHS
Drake Dukes Co-founder Launch gravity
Eva Dunlap
Amy Dunn Director of Business Development Ryan & Wetmore, PC
Malik Ebers UX Designer & Strategist Malik Ebers
Juan Jose Eguizabal Director KLiUX Innovation & Manufacturing S.L.
Howard Eisenberg Entrepreneur in Residence Georgetown University
Hasan Eksi Co-Founder CyberNow Labs
Nayla El-Haber Product Marketing Amazon
Jennifer Elia Founder Secret to Visibility Online
Jeff Ellington Managing Director ConcentricDNA Health Innovations, LLC
Lynda Ellis Owner & CEO Capitol Concierge, Inc.
Chris English Entrepreneur G4ML
Selcuk Ergin MD Boza
Altan Erginkoc PM MOSAIC DC
Maria Ermolova Investment Banker Xnergy Financial
Elias Espinal Relationship Manager Comerica Bank
Sara Essama Marketing Manager Hogan Lovells
Belinga Essama Owner SBE INC
Idong Essiet-Gibson Principal The Idyeas Group
Jennifer Eubanks CEO CPA Department
Herb Ezrin CEO & President PVM COMPANY, INC.t/a Potomac Business Group
Kenneth Fang President Mobomo
Michael Faught Managing Partner Technology Capital Partners
Alencia Felix CEO Successful Friends



Rachael Ferm Analyst II Purple Arch Ventures
Ryan Fernando Co-Founder & Head of Sales Troubleshooter
Dwight Fischer President Patriots Covenant
Geary FitzPatrick President Target Consulting
David Fitzpatrick Marketing Director Modus Create
Lance Ford CFO Commutyble
John Frey Director The Cyber Guild
Sathish Kumar G Partner SBSS & Associates, Chartered Accountants
Sathish G Partner SBSS and Associates
Glen Gaddy Managing Member Robin Hood ventures
Robert Gahagan Chief Success Officer CCSI - Corporate Consulting Service, Inc.
William Galle Principal 5443 31st Street NW
Elena Gantvarg Principal Flint Capital
Iñaki Garcia President KLiUX Innovation & Manufacturing S.L.
Adrian Garcia CEO FynCOm
Sandra Garrett CEO MediMergent
Peter Gasca Director Peter Paul Advisors
Ross Gates CEO Ref Finance
Michael Gauer CEO Advanced LLC
Thomas Gaye CEO Digital Native Corporation
Ben Gerenstein CEO Rimstorm
Gregory Giammittorio Partner/Angel Investor Potomac Law Group PLLC
Adam Gianotti CEO Druthers, Inc.
Scott Gibson CEO Quercus Agroforestry, Inc
Rod Giesbrecht CEO Imaginet
Peter Gladis Director Star Associates, LLC
Tino Go CEO Baru
Tom Godin Advisor Zweig Group
Simon Godwin Sr Director Maximus
Laura Gomez Cadena Smith School of Business at University of Maryland
Melanie Gonzalez Principal ConsulsiSwiss
Arnold Gonzalez Marketing Healthy Extracts Inc.,
James Gordon Principal CULTIVA
Edward Gordon Tufts University
Theresa Gordon CEO Time To Heal
Yuying Gosser Research Assistant Professor of Bioinformatics The City Cge of the CUNY
Kevin Goudarzi Project Manager Finerr
Less Goudarzi COO OnLocation, Inc.
Elyse Graziano Director, Strategy & Ops The St. James
Craig Green Owner TeamLogic IT of Reston and Tysons
Diana Greenberg COO Enduralock
Lawrence Greenberg Venture Partner Motley Fool Ventures
Daniel Greenberg CEO CMO-ToGo
Richard Greene CEO RGA Venture Funding (Israel/U.S.)
Harpal Grewal CEO NANO BIO GRAPHITES PRIVATE LIMITED
Jaspal Grewal Director Nano Bio Graphites Pvt ltd
Paul Griffiths MD The Life Story Company
Andrii Gromenko CEO CODECARE LLC
Jeffrey Grosman SVP EdgeCortix
Collin Groves Cortado Ventures
Frank Gruber Co-Founder & Co-CEO Established & Established Ventures
John Grzymala CEO Family office advisory services
Yasmin Gulamhusein Georgetown University
Fred Gumbinner Managing Director G2 GEM Finance
Morgan Guo IPM Innovate Calgary
Shreya Gupta Finance and Strategy Manager eMedEvents
Jeff Guzy CEO CoJax Oil and Gas Corporation
Jim Hadley CEO Tiber Solutions, LLC
Jennifer Hagey Founder IAMenterprise
Mary Haggerty Founder, CEO Yes Love Inc
Ahmed Hailat CEO Aifintech
Parham Hajzavar Product Manager Bookscribs
Fizie Haleem Business Solutions Manager Montgomery College
John Hall CEO Petatree Inc
Janet Hall Managing Director The Cortical Group
Chris Halliwell Board and Admissions Committee Member Long Beach Accelerator
Hiba Hamati VP, Marketing & Strategy Language Learning Market
Brian Han Deputy Director KIC
Malcolm Handelsman CEO Do It Right LLC
Todd Hanford Senior Software Engineer Hospital IQ
Kiger Hansen Owner Kiger
Michael Hanson Program Manager ACTION Innovation Network
Tawanna Hardy-Ventress Small Business Coach GO.BE.
Rebecca Harley Owner Rebecca Portraits
Raymond Harley Tech Rebecca Portraits



Renee Harris President Confidence Realty Group LLC
Howard Haslett Indedependent Associate LegalShield
John Hauck President Scarecrow Technologies, Inc.
Claude Hayn CEO AdJumps
Arthur Henderson CEO Affinity Networks, Inc.
Peter Henry General Partner Seed Milestone Fund
Lawrence Herbolsheimer Co-Chairman Conway Capital
Keith Herman Founder IPA inc.
James Herring COO Rainmaker Partners Ltd
Harold Hess CEO Enduralock
Sean Higgins CEO ExPriamry Inc.
Tim Hijazi Principal Consultant and Founder Ahead Consulting Services
Evanna Hines Owner Evana Hines
Joy Hoffman Project Manager MD Tech Council
Walter Hoffman Founder Rev-gro
Douglas Holly Principal Eagle Management Company
Sarah Horta Business Development Associate Anne Arundel Economic Development Corporation
Munnie Hossen Co-founding member Voxograph
Jackson Hou COO Stealth
Trevor Hughes BDM PS Solutions
Christopher Hunt Managing Director Zone Capital Partners LLC
Shawn Hutchinson CEO, Founder Universal Schedule
Sun Hwang CEO TEAM10X inc
Timm Hwang Corporate Development W.R. Grace
Paul Iacovacci CEO Enarscor
Nicolas Ibañez CEO EasyMD
Uchenna Ibekwe Founder SifaCore Technology LLc & Cyberjobbers
Linda In Founder, Director HeadStrong Branding
Chibueze Izugbo Founder & CEO Ebeosi
Dave Izuka Partner Venture Accelerator
Leif Jackson Founder Ocean One Investmenta
Maria Fernanda Jackson COO Perla Inc.
Nelson Jacobsen CEO Altavoz Distribution
Melissa Jasmin Business Managing Partner TAG
Alexander Javad CEO Zamsara LLC
Fay Javad Javad Family
Laura Javad Javad Family
Kenneth Jayne CEO United Heart Monitoring Inc.
Anthony Jefferson Managing Partner HQ Financial
Nick Jiang Researcher Broad Institute
Mohamoud Jibrell CEO CyberNow Labs
CL Johnson CEO BoSTV
April Johnson Founder Happied
Deepika Jonnalagadda Blu Ventures
Suby Joseph Principal Brandywine Insights
Amrut Joshi CEO Stottack Technologies
Gaurav Jotwani
Patrick Judge Managing Partner Camber Road Partners
Dinesh K CEO XENO ERP
Aumair K Private Equity Specialist Faster Capital
Murali Kalavapudi Owner Envirosys Technologies, LLC
Marcel Kaminstein Director MediaLab Group
Madelle Kangha Founder JIS
Stephen Kann Partner/Angel Investor Bridgewater Capital
Ashok Kapur CEO Hawkeye MedTech, Inc
Valiaku Kargbo CEO Mojoo Technology Inc
Adi Karisik Global Technology Leader Jacobs
Alec Karys CEO Genesis Inc
Neil Katz President Neil A. Katz & Associates, LLC
Himanshu Kaushik Director KiwiTech
Brian Keil Managing Partner Chestnut Street Ventures
Sheri Kerley CI&E Administration Assistant Space Foundation
Joe Kessler Managing Partner/Investor Next-Stage Development Group
Aumair Khalid Private Equity Specialist Faster Capital
Ahmad Khan Exponential Business Growth Strategist & Founder Stride4Success.com
Darren King General Partner Unbridled Ventures
Benard Klocman CEO Emergent Healthcare
Ted Koblick Director AGL Media Group
Martin Koev Managing Partner Koev Brotehrs
Jaclyn Kohlhepp Co-Founder & CEO The Rez Rev, LLC
Jon Kokolakis Vice President - Investments Wells Fargo Advisors
Nelly Kolodny Founder/CEO Mozzie Armor LLC
Frank Konieczny CEO FK Innovation Consulting LLC
Wayne Koo Director Capital Access Asia
Paul Korkemaz Principal XPRT LLC



Nick Koroly VC Blue Tree
Priya Korrapati Founder and CEO eMedEvents
David Kratochvil Managing Partner Vista Capital Advisors, LLC
Max Kryzhanovskiy Owner MOS Creative
Sarvadnya Kulkarni Business Development Neonvest
Yogesh Kumar Project Manager NANO BIO GRAPHITES PRIVATE LIMITED
Tony Kushner Research Fellow Ohio State University
Aaron Labreque Lawyer Acosta Labreque LLC
Kevin Lancaster CEO The Venture Mentor
Josh Lansberry Logistics Cordinator Synchrogistics
Louis Lara Founder, CEO T2 Fitness Products Inc.
Delmar Lara Advisor T2 Fitness Products Inc.
Kristina Lara Advisor T2 Fitness Products
Norman Lawrence CEO GanjaVacations
Phillip Lawson Founder Creative Movers
Ines LeBow CEO/Founder Enterprise Transformation Solutions,LLC
Jack Lee Managing Director Marketing Integration
Steven Lehat Principal Regulatory World
Heather Leigh Accountant Leisure hotels and resorts
Danny Lemchuk Founder DUSK Combat Force
Bryan Lemster CEO Orcinus International
Elisa Lesca Co-founder and Clinical Neuroscientist Drowzee AS
George Letscher Principal Swish IP
Lena Levine Founder & CEO Forcoda
Michelle Levister Owner Perceive LLC
Paul Lewis CEO Calamu
Dawn Lewis CEO AQV Global
Wright Lewis Attorney Dunlap, Bennett & Ludwig PLLC
Chenxi Li Summer Analyst Good News Ventures
Xinxin Li VP MyBioGate
Angel Li Cheif Operations Officer SEUL
Eric Li Sales Executives Kintetsu World Express
Chenxi Li Analyst Good News Ventures
Terri Liggins Founder CEO 4th Quarter Living
Dan Light Founder Dan Light Consulting
Chris Light Founder and CEO E-Livestock Global
Toby Lin Cofounder & CTO Cyber Skyline
Howard Lin Co-Founder Education& Research Union Harvard Program LLC
Martin Littlechild Director Mariah fit ltd
Xiaonao Liu CEO Nanobiofab
Amanda Liu Investor Alpha Square Group
Angela Liu Investor
Andrea Liu TLFO
Xiaonao Liu CEO Tao Treasures LLC DBA Nanobiofab
Yuan Liu Associate Hypertherm Ventures
Loon-Tzian Lo
Cody Locke Co-Founder Ignite Social Impact
Brandy Lockwood Co-founder/CIO MySnoozepod.com
Tyree Lockwood Co-Founder/CIO Automated Retail Solutions
Derrick Long Founder Witransport LLC
Katherine Long Founder Exploring Paths
Deborah Loomis Co-founder The Provenance Co.
Marco Lopes Web Application Engineer Kordspace
Mary Kate Love Director of Engagement Koch Disruptive Technologies
Jack Lovern Venture Fellow Paladin Capital Group
Jie Lu Scientist University of Pennsylvania
Dennis Lucey Vice President/Angel Investor Akima
Leo Luo Managing Director Angine Biotech
Lenee Lyte Principal and Creator LYRC CPA, LLC
Bronson Ma Chief Creative Officer Bronson Ma Creative
Tony Ma President Benten Technologies, Inc.
Jason Ma CEO ThreeEQ
Mary MacPherson President M2Works
Gustavo Madrid-Malo Managing Partner IRT
Cris Madureira CEO FCJ Venture Builder
May Mahboob CEO TechWaze XR
Ov Mahboob CRO TechWaze XR
Masako Mai Owner Mommy2BMe
Jeff Majka Publisher The Security Bulldog
Shonil Maldana CTO development united llc
Fatima Maldonado Co-Founder The Solar Chimp
Mukesh Mall Business Development Executive Redian Software
Stephen Mallik CEO Arrivu Technologies
Mike Malloy Vice President Malloy Industries
David Mandel Managing Partner Emerging Ventures



Or Manor Tech-celeretor manager ThinkUp
Elliot Manson CEO Lovespace
Omar Maratouk Co-Founder MKO Advisors
Lukas Margerie Project Manager MS Coaching GmbH
Donald Marron Institute Fellow/Investor Urban Institute
Farhan Mashraqi CTO Opportunities Research Inc
TJ Master President NextEdge
Kelly Matayian Founder Bold EM Limited
Joshua Mathias Chief Linguistics Officer Bookscribs
John Matthews CEO Prothymos Innovations, LLC
Renzo Mazzini President Marcfields-Capital
Judith McCarty Consultant Judith S McCarty
Will McColgan Events Manager PeopleConnect Staffing
Jay McCrensky CEO Marketshare
Katie McKenzie Director of Marketing ThinkNimble
Jamie Medlay Sr. General Manager
Don Megrath Managing Director VectorPoint Ventures
Nikhil Mehta Associate Purple Arch Ventures
Brian Melrose Videographer Freelance
Robert Mendralla President, Investments RM Enterprises
Jomy Methipara Partner Dickinson Wright
Alexander Meyman Private Investor MMM
Brandon Miller Director 321 Capital Partners
Greg Miller Owner Hayland Advisors LLC
Mark Miller Founder UA Legacy Grants
Bryan Mills Founder MillzNet
Michael Milne Marketing Assistant Graf-Martin Communications
Reza Mir Project Manager Finerr
Max Mirkin Proudly LLC
Charles Mobbs Professor Icahn School of Medicine at Mount Sinai
Judy Mod Founder + CEO Innovations Domain, LLC
Mark Modica Founder ModScore
Azita Moghaddam CCO ASM Educational Center
Ishtiaque Mohammad Founder & CEO SowFin Corporation
Bill Moher CEO Complexity
Kay Mok Managing Partner Gobi Partners
Allison Monroe CEO Language Learning Market
Crystal Moody Owner RFW Truck Parking, LLC
Alicia Moran Manager, Small Business Services PGCEDC
Teresa Moraska President & Chief Innovation Officeer Pan Pacific Finance Group
Prichard Moyo American University
Nuru Mugambi Consultant Kaleidoscope Consulting
Timur Mukminov Founder Voxograph
Jan Mul International Business Investment Director Fairfax County EDA
Harpreet Multani ChiefTechnology Officer SEUL
Ellen Mundell VP Business Development CohnReznick/VentureCount
Nakul Munjal VP Alliances Axio
Del Murray Strategist Leader dHarmonyAssets
Tatenda Mutsvairo Director Ashley Gladman Consultancy Ltd
James Myers IT Sales Rep NCAMEO
Nauman Nadeem Investment Analyst Expert DOJO
Penny Nagel President Persistence Data Mining
Charles Nahabedian CEO VideoKall, Inc
Sundi Natarajan Cofounder Sparksoft Corporation
Alex Natividad CEO NimbusID LLC
Maya Nazareth Brand Manager The Ascendant Group
Kevin Neal CEO P3iD Technologies, Inc.
Tim Neusesser COO B&C Connect
David Nguyen Founder ThruGreen
J Nickel Co-founder PassingPlan
Predrag Nikolik CTO Tod-Z
John Nixon COO Clearedjobs.net
Anisa Nizam Product Manager Bookscribs
Brady Noble Founder Proudly
John Nolan CFO OptionsSolutions, LLC
Paul Nolde Managing Director Riverflow Growth Fund
Lydia Norman Realtor BHGRE
Krzysztof Nowanski COO Asi Gig
Kelly Nugent Business Development Representative
Anthony Obi Investor CIT GAP Funds
Mitch Odahowski Director of Business Development Keystone Solutions
Obi Okoli Entrepreneur CFO Smackd
Oliver Olegario Founder The solar chimp
Sara Organ Financial Associate Epic Financial
Elizabeth Orsinger SVP Pacific Western Bank



Elizabeth Osborne Senior Product Manager Glimpulse
Nicholas Papadopoulos Founder/Managing Director BN i Properties
Soma Parcsami Business Development Manager Redian Software
Jean-Luc Park Founder Ferrum
Darpan Patel CPA Snyder Cohn, PC
Greg Payne Principal Emerging Market Enterprises
Tim Peara President Bridge Therapeutics
Frank Pedulla Professional Musician www.boneplayer.com
Steve Pennington Vice President Technology and Innovation Maryland Tech Council
Julie Perng CEO Flying Tings
James Peterson VP. Small Business Ambassador M&T Bank
Lauretta Petriello romano Marketing Ilaria Laura  Petriello Romano
Anika Pettiford Founder & CEO Janelle Beauty
Matthew Philistine Business Mentor Northeastern Pennsylvania Score
John Philley Self-employed
Michael Phillips EVP of Sales The Metiss Group
Jay Pickens CEO/Founder The Thrill Company
Loris Pignoletti Creative Director Interaktiv.io
Barry Pincus Partner TechCXO
Rick Pionkowski Cofounder and CMIO Julota
Duke Pitts President Healthy Extracts Inc.
Eli Plotkin Chief Operating Officer YapPolitics
Sathibalan Ponniah CEO Immune Analytics LLC
Jim Porterfield Designer and Owner CBPro
Ben Potesky Account Executive Jungle Scout
Mary Jo Potter Director Healthcare Angels
Jeffery Potvin General Partner/Founder Supporters Fund/OPN
Angela Pouncil Director of Sales TechWaze XR
Kevin Power Founder The Good Health Group
Alyson Probst Owner ASP Accounting and Bookkeeping Services
Piotr Przybysławski Business Manager 4Gate
Ravi Puli President & CEO ISG
Noah Pusey President & CEO Ripple Analytics Inc.
Medina Rahma Putri Company Placement Manager Virtual Internships
Eaindra Pyae Entrepreneur Company
Mariam Qaiser Business Development Consultant PEO Canada
Rob Quartel Execiutive Chairman NTELX
David Radin CEO Confirmed LLC
Shivam Ralli Data Scientist Bookscribs Inc
Bharat Ramani President Uplift innovation inc
Jordan Ramsden Bespoke Software Developer Digitav
Madhan Rangaswamy CTO development united llc
Gautam Rattehalli CEO DLG Consulting LLC
Sylvester Raymond Owner JV Marketing Technology, LLC
Joe Reddix President and CEO The Reddix Group, LLC
Allyson Redpath Director Maryland Department of Commerce
Allen Redwing Founder Bookscribs
Nicole Regush Education Production Strategist Brain 1st Program Inc.
Riley Repko CEO Guroo.ai
Victor Rhoder Director AtWork Systems, Inc.
Alden Richards Brown University
Andy Richman Partner ProductSavvy
Kathryn Riek Partner Associate FarShore Partners
DeShawn Robinson-Chew Owner CEO She-EO, LLC
Federico Rodriguez Buvinic Marketing Coordinator TechAID Solutions
Jojo Roque Cofounder & CEO GoodWallet
Megan Rosario Digital Brand Director & Innovation Lead Technology-Innovation-Law (T-I-L)
Mary Rose Vice President George Washington University
Matt Rose President Druthers NYC
Robert Rosenberg President SMC For
Anne Rosenblum Business Investment Manager Fairfax County Economic Development Authority
Andrea Ross Executive Director Gravitas
Christopher Ross Founder/Angel Investor AirCuts Technologies Ltd.
Rachelle Rossi Client Advocate Julota
Edward Rossotti Managing Member Observatory LLC
Greg Roth Founder The Idea Enthusiast LLC
Aneetrai Rowland Founder Emergent Access Services
Deogratius Ruta Transaction Advisor SatoCresco
Vikram S AI FusionX
Faye Sahai Managing Director Vinaj Ventures
Akshay Sahani Investment Associate CIT Bank
Bren Sambunathan CEO Virtace Inc
Umit Sami CEO Memcus Corp
Joseph Santoro New Ventures The Atlantic
Brandon Sanzo Partner Yamu Media



Liz Sara Founder & CEO/Angel Investor Best Marketing LLC
Saraolu Saraolu Founder and CEO Canadian Entrepreneurs
Orhan Sari Business Dev Keepnet Lasz
Raffaele Sarno Partner Beasyup
David Schaffer Partner BD/M Collective
Gerald Scheinman Financial Professional/Angel lnvestor New York Life
Zev Scherl Investor and Entrepreneur Parnasa Funds
Alan Schlaifer Chairman Wharton DC Innovation Summit
Gerhard Schwandt Coach Gerhard B. Schwandt
Raymond Sczudlo Principal Sczudlo Advisors LLC
Russell Sedat CEO Innotivity
Priyanka Sehgal Founder Sparkles Dating
Brian Selander CEO GovSourcing
Chris Senio Managing Director Baskera
Enrico Serafini Managing Partner pExchange
Tim Sexton Founder VolumeUp
Ronak Shah Director Agile Infoways LLC
Paresh Shah CEO Glimpulse
Eliza Shah Head of Customer Experience and Efficacy Glimpulse
Dror Shaked SVP Business Dev. Wix.com
Deepak Sharma CEO Anjay Venture Partners LLC
Aditi Sharma Business Launch Consultant Black Swan BSS
Vincent Sharps Executive Vice President & CBO Mindgrub
Liya Shen Founder and CEO Global Life System Extension, LLC
Ron Sheridan Founder The Fundables
Becky Shewbridge M&A Lead Opus8
Wanliang Shi CEO PZA innovation LLC
Rondi Shouse VP, Sales & Marketing Brain 1st Program Inc.
Evan Shubin President and Founder Candlelight Partners LLC
Ali Simeto CEO Ulozi Motors
Paul Singh Co-founder & Chief Revenue Officer Bump Health
Cindy Skilton Financial Professional New York Life
Anna Skvortsova Partner EY
Shweta Slathia FINAP SYNDICATE
Julia Small Junior Brand Manager The Ascendant Group
Karen Smaw Director FCEDA
William Smith Owner MGT Ventures, LLC
Mike Smith Strategic Partnerships Wolters Kluwer
James Smith Software D3 Solutions
Ted Smith Wealth advisor Next Capital Management
John Smyk Founder | Strategic Business Partner SMYK | Synergy Solutions
Robert Snyder CEO/MMM Masters Radio
Jenna Snyder Marketing Coordinator CSC
Pyi Soe
John Sommer Owner Sommer Software,LtD
Rahul Sondhi MD Redian Software
Lauren Sonnenberg Grants Coordinator UA Legacy Grants
Paul Sorkin President Perfect Balance Investments
Aru Srivastava Director SmartAnalyst India Pvt Ltd.
Ajay Srivastava President eKuber Ventures Inc
Cristian Stanczyk Co-Founder AFI Gaming Investment Group
Ryan Steeb Director of Product Management/Investor DataTribe
Michael Steiner Executive Director BEST Robotics Inc
Aidan Stephen Chief Executive Officer YapPolitics
Marc Steren Co-CEO University Startups
Ernest Stern Partner Culhane Meadows PLLC
Stephen Stetson CEO RSAT
Donald Stevens, Jr. Owner A Better Wash
David Stewart CEO SurfTheweb SMAT
Paul Stoichevski Producer Polar Shift Productions
Ryan Strobel Researcher Bookscribs
Mark Su
Sulaiman Sulaimani Managing Director Tristate Capital Financial
Daniel Sultanian Founder Sultanian Capital
Mei Sun Program Manager US Army
Sunny Sun Analyst Fusion Fund
Sean Sutherland Director of Accounts Kapowza
Thomas Swanson Managing Director Unicorn Group
Calvin Sze Self employed
Paulina Szyzdek VC HWI
Maria T CEO Unified Enterprise
Aksaraphak T. Owner Real estate business
Venkat Tadakamalla President IT SYS, INC.
Shaun Takao CEO Tout Media Corporation
Ye Kai Tan Analyst Fusion Fund



Shawn Tarrant Entrepreneur CMO Smackd757
Manquel Tejeda Co-Founder 1A Robotics
Samir Tendulkar CEO Khal.com
Rebecca Thompson Owner Crate Craft & Co.
Tom Thomson Managing Principal T. Thomson & Associates, LLC
Liam Thurman Founder & CEO Scedugame
Raymond Thurman Account Director Aquent
Barbara Thurman Senior Director LexisNexis
Ayushi Tiwari Data Scientist Avyuct LLC
Shaun Tiwari CEO & Founder CapFlow
Leonardo Toiberman CEO Comunidades y Tecnologías
Tania Tome CEO Ecokaya
Wai Tsang Principal I/E/I
Andrew Tsintsiruk VP of Product Development Tout Media Corporation
Ozan Ucar CEO Keepnet Labs
Michael Unholz Vice President City National Bank
Patrick Urey  Keiretsu Forum
Richard Van Horn Founder Pseudo-NYM
Mathews Varghese Researcher Bookscribs
Sergo Vashakmadze CEO Rainmaker Partners
Carlos Vassallo COO PlanetM
Chris Veator Investor
Monika Velkova Consultant
Roy Vella Managing Director Vella Ventures
Dr. Maddi Venkata Ravi Prasad Chief Tech Officer Maddi Rama
Mike Venturi Founder Venturi Corp
Nithi Vivatrat Chief Product Officer Socially Determined
Darius Walker Founder Vimelea Therapeutics, Inc.
Carl Wallace CEO Corpscore, LLC
Michael Walsh Founder www.GlobalCitizen.One
Courtney Walsh Founder/CEO Avisely
Delroy Walters Principal Baobab Consultancy, LLC
Jing Wang President IDMO Co.,Ltd.
Jennifer Wappaus First Vice President RBC
Andrea Ward Owner Creative Family Service
Mike Watson CEO MIRUMINVEST
Joseph Weaver CEO Global Design, Inc
Arnold Webster CEO CRISP LLC
Barry Weinbaum Financial Services Professional New York Life Insurance Compan
Eric Wendler Director of Business Development Grant Thornton
Tina Wess Owner Wess Consulting
Skip West President MAXSA Innovations LLC
Theresa Whitfield VP, Marketing Ethno Media Group
Sarath Wijekoon Director Swisloyd
Will Williams Management Consultant Self-employed
Noele Williams CEO ACTivate Technologies, Inc.
Winnie Williams CEO Winnie custom fashion design
Rob Williams Founding Partner The Fielding Group
Jennifer Williamson CEO Plover Animation
Lacey Wisdom Investor Eniac Ventures
Theodore Wiss VP Sales and Marketing Zigron
Laurence Wittorf Analyst iris Capital
Gary Woolfson President and CEO SPH
Ed Wotring Co-Founder TeamOrganize
Jetfire Xin Business Developer International Fire Inc.
Sarah Xu Director Weiss Consulting Group LLC
Yigang Yang Managing Partner WaterStar Capital LLC
Johnny Yang Mentor MIT
Bo Yang Partner VU Venture Partners
Yigang Yang Managing Partner WaterStar Capital LLC
Shelton Yeh Business Development Manager SensorsData
Esinam Yevu Co-Founder PayBox
Simon Yi President PhysioCue
Jaclyn Yost Founder Ecomadic
Ross Youngs Founder Biosortia Microbiomics
Theo Zacharis Innovation & Strategic Advisor BioGLOT Ventures
Romina Zanetti Biz Development Executive Wakapi
Juan Zarco Partner SVVG Partners LLLP
Yuxiang Zhang Founder Universal Height Co., Ltd.
Yan Zhang Consultant DNC
Di Zhou Senior Scientist Amgen
Richard Zhou Co-Chief Operations Officer SEUL
Raymond Zoeller CEO Zoeller Associates
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A monthly video podcast for people invested in the DMV 
start-up ecosystem. 

To hear the perfect combination of inspiring thought 
leaders like Ollen Douglas, Managing Director of Motley 

Fool Ventures or research-driven discussions featuring 
senior leaders from renowned universities such as 

Georgetown, GWU, and Howard, make sure to join The 
Monthly Blend. The DMV's place to gather and 

advance sector collaboration.

LET’S MIX THINGS UP.

To register for our newsletter, sign up for our 
next podcast and explore previous 
conversations, head to 
www.themonthlyblend.com.

Have a blended conversation you'd like to 
see us cover? Feel free to share your 

suggestions with us at info@next.law.

HOSTED BY:

Tien Wong Anthony Millin



Big Firm Expertise,
Boutique Service

nemphosbraue.com
410-321-8200

@nemphosbrauelaw

A different kind of law firm.

Corporate & Business
Startups | M&A | Financing | IP

Government Affairs
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